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PanellistsPanellists
• Moderator:  Ms. Dorothy Riddle

Growth Consultants Inc. 
Vancouver, Canada

• Panel Member:  Mr. Ismail Akil Abbasi
Abbasi Group of Companies
Dubai, United Arab Emirates

• Panel Member: Mr. David Mizan Hashim
Veritas Architects SDN BHD
Kuala Lumpur, Malaysia
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Focus of the DebateFocus of the Debate
• The above proposition, if acted upon, will require strategy-makers       

to develop separate strategies for each type of business and 
professional service, by mode, by category of supplier. Is this 
realistic? Is it necessary? Why, or why not?

• What are the essential features of a « global » export development 
strategy for the business and professional services sub-sector?

• Where does the responsability for designing and managing 
implementation of the strategy lie, the public or the private sector,      
and what is the justifiction? Specifically, what is the role of the public 
sector and what is the role of the private sector? What management 
structures are required to ensure effective implementation of the 
strategy?


