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Overview  

ÅDifferences between goods and services 
trade.  
 

ÅOverview of services FDI into ASEAN 
(balance of payment) 

 

ÅActual business model of Japanese services 
firms.  
 

ÅPolicy implications. 



Logic of ñHubò 

ÅGoods and services are very different in terms of 

the effects of regional agreements.  
ïGoods: Strict ROO to avoid trade deflection.  

ïMode 3 services trade ROO is ñleakyò: Substantial business 

operation ROO.  

ÅTherefore, unlike goods, trade deflection may 

happen in the case of services.  
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Determinants of Services ñHubò 

ÅTwo determinants of ñHubò:   
ïWhether services trade is liberalized within a region.  
ÅWhether Agreement that includes Country S and I is 

substantial.   

If ñYesò, 

ïWhich country is the most attractive FDI destination.  
ÅActual regulations (of S and I)  

ÅCommitments in regional services agreement with external 
parties (S -J Agreement; I -J Agreement)  

S 

I 

J 

S 

I 

J 



Questions  

ÅTherefore:  

ïServices suppliers strategically decide the location 
of services FDI 

ïñHubò strategy seems to work well in the case of 
some services.  
 

ÅThen, the questions are:  

ïWhich country in a regional group (ASEAN) 
receives services FDI from outside, as a regional 
services ñHubò? 

ÅWe will examine Japanese services FDI.  

ïAre there any differences across sub-sectors? 



Trend of Japanôs  
Manufacturing FDI into 

ASEAN  


